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 Rhetoric and Narrative Strategies 
Lectures 1-12 
 
 
 
Definition of Rhetoric 
Rhetoric and Communication 
Rhetoric Subject Matter and Structure 
Rhetoric within Humanities Framework 
Rhetoric within Linguistics Framework 
 
Prof. Rusudan Makhachashvili 
Odd Man Out 
BRAINSTORM 
Can you identify the speakers above? 
 
Name a great and/or renowned speaker each 
- real life 
- fictional 
 
What qualities are fodder for their fame? 
How important is public speech in modern 
society? 
How important is persuasion in modern world? 
Rhetoric: comprehensive definition 
Supply a definition of your own based on prior 
knowledge/experience 
Feature terms: 
Speech 
Public (is any public speech Rhetoric?) 
Art 
Skill  
Oratory 
Beautiful/aethsetic 
persuasion 
 
The first communicative society 
Definitions across the board 
Aristotle 
the faculty of observing in any given case the available means of 
persuasion 
Plato 
The art of winning the soul with words 
F. Bacon 
The duty and office of rhetoric is the application of reason to the 
imagination for the better moving of the will. 
 
I. Richards 
A study of misunderstanding and its remedies 
Lloyd Bitzer 
"A mode of altering reality, not by the direct application of energy to 
objects, but by the creation of discourse which changes reality 
through the mediation of thought and action." 
• PERSUADE 
• transitive verb 
• 1 
• :  to move by argument, entreaty, or expostulation (disagreement) to a belief, position, 
or course of action  
• 2 
• :  to plead with :  urge  
 
• CONVINCE 
• transitive verb 
• 1 
• obsolete  
• a :  to overcome by argument  
• b :  overpower, overcome  
• 2 
• obsolete :  demonstrate, prove  
• 3 
• :  to bring (as by argument) to belief, consent, or a course of action :  persuade 
 
Modes of persuasion 
Google Classroom access code 
 
•ymsl5ja 
Rhetoric: subject matter foci 

*Generic speech act structure  
(J. Austin & J. Searle) 
Text 
(locution) 
Recipient 
(perlocution) 
Speaker 
(illocution) 
Rhetoric act structure 
Text 
Recipient  
(persuasion / 
conviction / action) 
Speaker  
(to persuade) 
Communication Theory 
Speech act theory 
Rhetoric 
Rhetoric subject matter structure 
Quality 
• - Literary (Isocratic) R. 
• - Logical (Aristotelian) R. 
Quantity 
• General R. 
• Specific R. 
Application 
• Theoretical R. 
• Applied R. 
• Didactic R. 
Literary R. Logical R. 
• Criterion of 
persuasiveness: 
 - aethetics of speech (style 
ornamentality) 
V c. BC, Syracuse, Sophists 
 
Gorgias = => rhetoric figures 
Isocrates => figures of speech 
and composition  
 
 Truthfulness => optional to 
irrelevant 
• Criterion of persuasiveness: 
 - truthfulness of argument in 
relation to reality 
 
 The power trio (Socrates, Plato, 
Aristotle) => critique of Sophism 
 
 Plato – “Phaedrus”, “Gorgias” 
 
 Aristotle – RHETORIC, POETICS, 
LOGIC 
 
• Aethitics => optional to irrelevant 
Brainstorm  
How relevant are the principles of both rhetoric 
types nowadays? 
How to strike a balance? 
Give an example of a “logical” speech / an 
“emotional” speech 
General R. vs. Specific R. 
NB: Lloyd Bitzer’s “Rhetorical situation” - 
the context of a rhetorical event: 
an issue,  
an audience,  
a set of constraints* 
 
General R. Specific R.  
• The study of generic 
framework of persuasive 
communication relatively 
regardless of RS 
 
• * deals with universal 
communicative constrains 
• The study of persuasive 
communication  generic 
framework regarding RS 
 
• * deals with particular or 
situational communicative 
constrains (gender, age, social 
role / function) 
 
Universal communicative constrains 
Cognition Communication 
Issues of general 
Rhetoric 
Issues of general rhetoric 
Efficiency of persuasive 
communication 
Relevance of persuasive speech 
Influentionality of persuasive speech  
Harmonization of persuasive speech 
Cognitive constrains of persuasion // 
efficiency of persuasive 
communication 
Idols of the Cave  
those which arise within the 
mind of the individual.  
 
Idols of the Tribe  
are beliefs inherent in the 
mind of man, and therefore 
belonging to the whole of the 
human race.  
Idols of the Marketplace  
errors arising from the false 
significance bestowed upon 
words, and in this 
classification 
Idols of the Theater  
those which are due to false 
authority and ideology.  
F. Bacon 
Plato’s 
“Republic” 
Cave Allegory 
Individual 
wolrdview 
Conceptual
worldview 
Linguistic 
worldview 
Paradigm 
Worldview 
• 1. The overall perspective from which one sees  
• and interprets the world. 
• 2. A collection of beliefs and 
perceptions about life and the 
universe held by an individual or a group. 
 
Presupposition models 
Cognitive 
Competence 
1 
Cognitive 
competence 
2 
Presupposition 
Cognitive 
Competence 1 
Cognitive 
competence 
2 
Cognitive 
Competence 
1 
Cognitive 
competence 
2 
Relevance of persuasive speech 
 
Discourse 
• Institutionalу 
• Personal 
Audience 
• Prepared 
• Unprepared 
Style 
• Elevated 
• Neutral 
• Subneutral 
Types of discourse. Supply examples 
 
Institutional d. – the 
speaker is a formal 
representation of a 
conventional social 
institution, strcture 
Personal d. – the speaker is a 
personality with inner spiritual  
depth  
Differentiate the institutional and 
personal speakers 
Audience. Supply examples 
 
Unprepared Taught Prepared 
Volume of presupposition 
What types of discourse would 
correspond to what type of audience? 
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Style. Vertical|Horisontal 
Past 
Present 
Future 
Archaisms 
Historisms 
Norm 
Neologisms 
Elevated diction 
Neutral // core 
vocabulary 
Terminology 
Professionalisms Slang, sociolects 
Argot 
Taboo 
Harmony of persuasive speech 
• Models: 
 
•   
•   
•   
•   
•   
•   
Action 
Asymetrical 
Symmetrical 
Speaker status and role 
Status Constant (?) 
Gender, education, 
social class, 
ethnicity, race, 
religious affiliation, 
profession 
Role Variable  
Child, parent, 
student, teacher, 
adult, boss, 
executive, customer, 
patient, etc. 
Differentiate between the s. status 
and s. role in the following examples 
Speaker collaboration 
Cooperation – 
speaker and recipient 
are aware of respective 
status and roles, “play 
by the rules”  
Partnership - speaker 
and recipient willing to 
relinquish respective 
status and roles to gain 
equal footing 
Conflict - speaker and 
recipient are not aware 
of or deliberately ignore 
respective status and 
roles 
  
 
 
 
 
Speaker types 
 
 
 
 
 
 
 
 
Dominant 
Mobile 
(adaptable) 
Rigid Introverted 
Speaker profiles. Come up with 
examples 
Speeches for profiling 
• https://www.youtube.com/watch?v=AHY2UzOo
nig (the king’s speech) 
• https://www.youtube.com/watch?v=SOQwa73K
Xbs (Winston Churchill) 
• https://www.youtube.com/watch?v=-x6njs-
cGUE (Atticus Finch) 
• https://www.youtube.com/watch?v=0VegIvb1e7
s (10 famous speeches) 
 
Speaker profiles 
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